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Dial Into 
Success
Our Expertise
There is no better way to reach safe techs than 

Safe & Vault Technology — the only  magazine 

dedicated solely to what matters most to safe 

and vault professionals.

As the official publication of the Safe & Vault 

Technicians Association (SAVTA), Safe & Vault 

Technology magazine offers market-leading 

information and unprecedented access to key 

leaders and decision-makers in the safe and 

security and industry.

Safe & Vault Technology helps you dial into 

success and reach your audience, promote 

your message and build your brand. Learn more 

about how we can help you meet your business 

goals.

Editorial Focus
Our award-winning 

publication provides 

diverse content in 

every issue, covering 

topics such as:

•	 Safe and vault 

servicing, 

opening and 

repair

•	 Product reviews and comparisons

•	 Industry news

•	 Business and sales tips

•	 Restoration of antique safes

•	 ATM units, time locks and electronic locks

YOUR CONTACT POINT FOR SUCCESS

The Official Publication of the Safe & Vault Technicians Association March/April 2025

GSA Field Safe  |  Restoring a Herring-Hall-Marvin  |   Thumbs Down on Biometric Locks

PLUS

Repair Ethics

G E T T I N G 
O L D  I S  A 
CHALLENGE
Identifying and working 
with antique safes 
can be difficult

It Was a Two-Fer
A safe tech opened two 
LA GARD 39Es in one day

There’s Only One 
Safe & Vault Technology is the only trade publication dedicated 
exclusively to the needs of today’s safe and vault technicians. 
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Audience
YOUR CONTACT POINT FOR SUCCESS

The Official Publication of the Safe & Vault Technicians Association July/August 2024

Save the Date for SAFETECH 2025  |   IAIL Update   |   Diagnosing an Antique Victor Safe

An “Ugly” Mosler
TRTL-30 Opening

PLUS

An AMSEC 
ESL5 Bypass

One safe tech opens a long-locked
gun safe with a dead keypad2,000+ 

SAVTA members
90% 

U.S.-based 
readership

64 
pages of 

informative 
content 

each issue

123,000 
page views 

yearly (SAVTA 
website)

35,000 
page views 

yearly (SAVTA 
Tech Link 
web app)

60% 
of our readers 

find emails 
featuring 
product 

information to 
be somewhat 
or extremely 

valuable

52,000
yearly users   

(SAVTA website)
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Editorial Calendar
Safe & Vault Technology is the go-to source for safe technicians seeking 

hard-hitting technical information. Our readers save their back issues of 

the magazine for years to use as a technical reference in the field and on 

the job, giving your advertising message longer exposure.

January/February 2026
Closing Date: Nov. 1, 2025 

Materials Due: Nov. 8, 2025

SAFETECH 2026 Pre-Show Brochure
Closing Date: Nov. 8, 2025 

Materials Due: Nov. 15, 2025

March/April 2026
Closing Date: Jan. 2, 2026 

Materials Due: Jan. 9, 2026

May/June 2026
Closing Date: March 6, 2026 

Materials Due: March 13, 2026

July/August 2026
Closing Date: May 1, 2026 

Materials Due: May 8, 2026

September/October 2026
Closing Date: July 3, 2026 

Materials Due: July 10, 2026

November/December 2026
Closing Date: Sept. 4, 2026 

Materials Due: Sept. 11, 2026

YOUR CONTACT POINT FOR SUCCESS

The Official Publication of the Safe & Vault Technicians Association November/December 2024

A Job at the 2024 SAFETECH Venue  |  Celebrating Member Milestones  |   Fun With a Lever Lock

PLUS

Opening an 
Unidentified 
Wall Safe

A pair of examples 
show how to use these 
conversion kits

Two 
ALCo
Kits
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Opportunities
The Authoritative Voice of Safe and Vault Professionals
As the official publication of SAVTA, an international association representing the safe and vault 

industry, Safe & Vault Technology provides a multitude of opportunities to reach this targeted 

segment. From digital belly bands and cover callouts to standard ads, we have it all covered.

ADVERTORIAL

32 KEYNOTES JULY / AUGUST 2015 WWW.ALOA.ORG

W
hen you’re trying 
to source the right 
door security hard-
ware, there’s no sub-
stitute for a knowl-

edgeable, highly trained technical sales 
rep. A great sales rep will understand 
your business, draw on their own field 
experience to help solve problems, and 
go the extra mile for you.

That’s what Harry, a locksmith, recent-
ly discovered. While placing a small or-
der for key blanks with Security Lock 
Distributors, a large wholesale distribu-
tor of door security hardware, he was 
amazed at the level of attention he re-
ceived. A technical sales rep at Security 
Lock Distributors quickly provided the 
quote he needed, and readily answered 
all of his questions. Harry had initially 
apologized for the size of his order, but 
the rep assured him that no request was 
ever too small.

“Many tech support reps have given 
me wrong or outdated part information 
because they don’t give these small orders 
their full attention,” says Harry, “But the 
Security Lock Distributors rep always 
navigates the occasional messes and gives 
me the correct information for ordering 
and shipping.”

As Harry discovered, the best sales 
reps aren’t just waiting around to sell you 
products and process your order. They’re 
ready and willing to work hard to help de-
termine your business needs and deliver 
the right solution. 

Experienced locksmiths 
putting their 
knowledge to work 
One reason that great sales reps can of-
fer such valuable, hands-on help is that 
many of them have years of experience 
doing your exact job. At Security Lock 
Distributors, the technical sales team is 
comprised of former locksmiths, systems 

Technical product 
knowledge at 
your service
How experienced technical sales rep can 
offer smart advice to solve problems.

ADVERTORIAL

ADVERTORIAL

WWW.ALOA.ORG JULY / AUGUST 2015 KEYNOTES 33

integrators, and other professionals ex-
perienced in areas like door hardware 
installation and access control technol-
ogy. Tom, a former locksmith who’s now 
a Technical Sales Rep at Security Lock 
Distributors, explains, “Because of our 
experience in the field, we can visualize 
what our customers are doing and know 
which products they need to help com-
plete their job”

As an example of the kind of useful 
knowledge sales reps can offer, Tom 
mentions the confusion that can hap-
pen with electric strike installation. Fre-
quently used with intercoms, an elec-
tric strike must be compatible with the 
lock that needs to be released. “Since the 
locks often aren’t installed by the same 
locksmith, we have to first help the cus-
tomer figure out what kind of lock they 
have. That can take a lot of time, but it’s 
worth it, because then we can tell them 
exactly what kind of strike they need,” 
he says.

Tom has also relied on his experience 
to help customers solve issues with exit 
devices, which are made specifically for 
either hollow metal and wood doors or 
narrow-stile doors. “We ask them to send 
pictures so we can understand exactly 
what we’re working with.” says Tom, 
“That way we can be sure that we’re help-
ing them choose the right product.”

Talk to a voice you can trust
When issues like the ones Tom describes 
arise, it can be helpful and comforting to 
talk to someone who can not only relate 
to your situation, but also offer solutions. 
“Our customers like having a familiar 
voice to talk to. We get a feel for their 
approach to problems and can anticipate 
what they need.”

And as far as the kind of product infor-
mation a good sales rep can offer…well, 
that can range from traditional mechani-
cal hardware to the very latest high-tech 
systems.

Ready to help you with 
new technology 
It used to be that locksmiths only worked 
with mechanical hardware. Now, many 
are encountering more high tech products 
and systems. And that’s another example 
where a good technical sales rep can be an 
invaluable asset. Many have experience 
in systems integration or have factory 
certification in access control technology. 
They can help you understand the newest 
electronic devices, their capabilities, and 
installation requirements. 

Customers depend on technical sales 
reps for deep knowledge in all areas of 
door security hardware to help them get 
their jobs done right. That’s why Secu-
rity Lock Distributors has invested in 

a technical sales team that’s renowned 
throughout the industry for their high 
level of expertise and service.  With over 
700 years of experience between them 
and access to a huge inventory, the Tech-
nical Sales Representatives at Security 
Lock Distributors are helping locksmiths 
throughout the country succeed at their 
business, every day. 

ADVERTORIAL
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Like us on Facebook!

When you purchase ANY of these great 
FRAMON key machines from now thru 
July 31, 2014. (Extreme machine not included)5% OFF!

SIDEWINDER SD2-LX7

Get the power of a duplicating and code-cutting 
machine in one. The Sidewinder SD2-LX7 provides 
high-quality results time after time. Get seven code 
rods and everything else you need to duplicate just 
about any high-security automotive key in use today. 

•  Ford/GM, VW/Audi, Hyundai/Kia, Honda/Acura, 
Lexus Long & Short, code rods included

FRAMON FRA-2

Recognized throughout the industry 
as the most accurate & durable 
code machine available.

• Over 900 cylinder key charts

• 18 letterbox charts

• 32 safety deposit box charts

• GenericodeME included

EXTREME Laser Key Machine

Duplicate and Originate Regular AND 
High Security Keys With One Machine! 

•  A milling cutter and an end mill run by 
two separate motors eliminates 
the need to change 

• Automatic calibration

•  Works seamlessly with Genericode 
code software

FRAMON KX-1

Quickly and accurately code cut cylinder keys, 
and in particular, high security keys. 

•  Interchangeable depth and space cams cut 
just about any cylinder key in use today

•  Capable of cutting keys accurate to .0005" 
in about fifteen seconds

EXPRESS EXP-1

Quick & accurate duplication 
of almost any cylinder key.

•  Built-in tip stops for shoulder-less 
keys that eliminates the need 
for key stops

• All aluminum castings

• Sealed bearings used throughout

• Accommodate keys up the 4 3/8" in length
 

GenericodeME
included with FRA2/SD2

Come see us at 

BOOTH #831

CONTACT THESE WHOLESALERS FOR MORE INFORMATION ON HATA AND FRAMON PRODUCTS:

Accredited Lock Supply
Allied Locksmith Supply 
Clark Security Products

Craftmaters Hardware
Hans Johnsen Company
H.L. Flake Company

IDN Hardware Sales
Intermountain Lock &  
  Security Supply

Lockmasters Inc.
U.S. Lock Corporation
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Back cover, inside front cover and  
inside back cover options
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Two-page spreads

Digital belly bands

SAFETECH convention pre-show brochure
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40 SAFETECH Wrap-Up 
Take a look at the highlights from this year’s convention in 
Tulsa, OK.

50 Opening a Wells Fargo Chest 
Blaine Lucas, CJS, CML, CPS, ARL, opens an antique  
strong box.

Tech TalkTech Talk
10 Opening a GSA Hamilton Red 

Label 
Dennis Cassidy drilled a little too deep the 
first day but managed to salvage the job.

17 Round and Round 
Some problems are inherited. Others we 
create.

22 The Attacked SecuriKey 
Craig Bernasconi opens a Grade 1 safe with 
a LA GARD digital lock.

28 Opening a Hayman DynaVault 
Jeff Gater, CML, works a job with misleading 
symptoms.
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800-848-9790 
sales@turnten.com
www.turnten.com

IN-STOCK - HUGE SELECTION FREE Freight Progam (30 States)
Deliver in 2 – 3 Days

In-Stock... SAFES... Fast Delivery   
We are Ready to Serve You 

Help Customers Self-Protect What they Value
.......... in a SAFE at Home or at Work.

CALL the Turn 10 Ladies ...with your Safe List.

Lisa, Vivian, Tara, Stephanie

Keynotes_Savta Magazine Ad 2023_01_09.indd   1Keynotes_Savta Magazine Ad 2023_01_09.indd   1 1/9/2023   1:15:35 PM1/9/2023   1:15:35 PM

THE
NORTON

DISTRIBUTOR

800.847.5625 SECLOCK.COM

That perfect combination of premium inventory, reliable shipping, 
and unmatched expertise, SECLOCK is the logical choice for 

electrical and mechanical door hardware.

Help Your Local Customers
LOCK-UP & PROTECT

Their Guns & Valuables!
75% Off... Gun Safe Accessories

LED Light kit, Dri-Rod, Eva Dry (ask for details) 
 Offer a FREE Gun Safe Accessory to Help
 Walk-In Customers Buy a Gun Safe on Display. 

MAKE More Money 
• Order Early
• Display & Tag with Sale Prices
• Sell More Safes

IN-STOCK: 
• Gun Safes
• Fire Safes
• TL Safes
• Deposit Safes

800 - 848 - 9790         Fax: 800 - 391 - 4553        sales@turnten.com

IN-STOCK - HUGE INVENTORY: 

DRI-ROD only $17.50 ea.

EVA-DRY only $7.50 ea.

LED LIGHT KIT only $41.25 ea. 
(2 ea. 36” light bars and sensor)

We Help Our Dealers Sell More Safes.
Let us help you build a safe order.

FREE Freight Progam (30 States)
Delivery in 2 – 3 Days
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Exploring 
Frontier Safes

T H E OF F IC I A L P U B L ICAT ION OF T H E S A F E & VAU LT T E C H N IC I A N S A S S OC I AT ION

A Victor Quartermaster    |  Why You Should  Be Certified   |   Using Cribbing

PLUS

March/April 2024 
Volume 39, Issue 3/4

Your Contact Point for Business Success 

A Scary  
ATM Opening
One tech opens a “monster”  
Gunnebo CEN3

A DIEBOLD WITH 
TWO LUG DOORS

This safe had a good deal of rust 
after not being opened in 35 years

© 2015 WD-40 Company

THERE’S NO 
GOOD TIME FOR 
A STUCK LOCK.
Introducing 3‑IN‑ONE® Lock Dry 
Lube. Its clear, fast‑drying formula 
penetrates and loosens locks, so 
you’ll never have to worry about 
getting hung out to dry. 

www.3inone.comLearn more at

Home  |  Car  |  Toolbox
Cabinet  |  Marine  |  Padlock

3/20/15 WD-15-55 3IO Lock Lube BellyBand na na na r0

17.25" x 3" 
First visible is width of page: 8.375"

19" x 3" 19.25" x 3.25" cmyk 100% 100%

Classes: April 7–11, 2025            Trade Show: April 12, 2025            Griffin Gate Marriott, Lexington, KY

savta.org     Email: conventions@aloa.org

YOUR CONTACT POINT FOR SUCCESS

The Official Publication of the Safe & Vault Technicians Association September/October 2024

Grade V Wertheim Opening  |   IAIL Update   |   Using a Modified Lockmasters Tool

PLUS

A Beastly 
ATM  

Opening

From  
Heavy Metal to  

Refined
Follow a safe’s journey  

from removal to restoration

mailto:adam@madisonmilesmedia.com
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Opportunities
As the security industry becomes increasingly technology-focused, so do we. With more digital 

options than ever, the Safe & Vault Technology family has an option — or three — to meet your 

needs.

Exploring 
Frontier Safes

T H E OF F IC I A L P U B L ICAT ION OF T H E S A F E & VAU LT T E C H N IC I A N S A S S OC I AT ION

A Victor Quartermaster    |  Why You Should  Be Certified   |   Using Cribbing

PLUS

March/April 2024 
Volume 39, Issue 3/4

Your Contact Point for Business Success 

A Scary  
ATM Opening
One tech opens a “monster”  
Gunnebo CEN3

A DIEBOLD WITH 
TWO LUG DOORS

This safe had a good deal of rust 
after not being opened in 35 years

YOUR AD 

HERE

SAVTA website ads
SAVTA Tech Link app 

sponsorships

Digital belly bands

Email blasts to SAVTA members

Digital-edition blow-in ads and  
video add-ons Custom links on digital ads

YOUR CONTACT POINT FOR SUCCESS

The Official Publication of the Safe & Vault Technicians Association January/February 2025

Register For SAFETECH  |  Save Our Trade  |   Member Spotlight: The Miller Family

PLUS

A Herring Hall Marvin 
Gets an Electronic Lock

Read about four 
antiques and 
their specs

Diebold 
Automatic 
Banker’s 
Safes: 
A Brief 
Survey

Hurricane 
Times Three
These water-logged 
safes were the victims 
of last year’s storms

© 2015 WD-40 Company

THERE’S NO 
GOOD TIME FOR 
A STUCK LOCK.
Introducing 3‑IN‑ONE® Lock Dry 
Lube. Its clear, fast‑drying formula 
penetrates and loosens locks, so 
you’ll never have to worry about 
getting hung out to dry. 

www.3inone.comLearn more at

Home  |  Car  |  Toolbox
Cabinet  |  Marine  |  Padlock

3/20/15 WD-15-55 3IO Lock Lube BellyBand na na na r0

17.25" x 3" 
First visible is width of page: 8.375"

19" x 3" 19.25" x 3.25" cmyk 100% 100%

NEW!

Digital edition video

Multiple linking and animation options  
such as icons, multiple videos, direct 

product links and more.
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Standard Positions 1x 3x 6x

Full Page $596 $537 $507

Two-Thirds Page $459 $413 $390

Half Page Island $413 $371 $351

Half Page Horizontal $386 $348 $329

Quarter Page $270 $244 $230

Marketplace $225 $203 $191

Products & Services Guide $113 $105 $94

Premium Positions 1x 3x 6x

Back Cover $1863 $776 $734

Inside Front Cover $713 $641 $606

Inside Back Cover $713 $641 $606

2-Page Spread $1,121 $1,110 $953

Digital Rates

ALOA/SAVTA 
Websites

A year-long home-page (or best available) ad (rotating) $1,495

Six months home-page (or best available) ad (rotating) $900

Digital Edition 
Ads

Your print ad already appears in the Safe & Vault Technology 
digital edition and PDF version absolutely free; we also offer 
Web-only exposure via digital blow-in ads, belly bands, 
welcome-page videos and navigation bar sponsorship

Call for pricing

Tech Link App 
Sponsorships

Your ad in the SAVTA TechLink mobile web app for  
SAVTA members

Call for pricing

Email Blast An advertisement or special offer sent to the SAVTA 
membership (HTML file provided by you)

$1,495

Your ad will appear in the Safe & Vault Technology PDF and digital versions. Non-ALOA members: 
Add 15% to advertising rates.

Rates

YOUR CONTACT POINT FOR SUCCESS

The Official Publication of the Safe & Vault Technicians Association July/August 2025

A Mistaken Identity  |  Save the Date for SAFETECH 2026  |   Encountering an Odd Vault Door

Opening a Stratford 
Concord Safe 

PLUS

On the Right Track 
With a Railroad Chest

A BIT
TOO
LATE

One tech finds a  
better way to open a  

Gary TL-15 safe —  
after the job is over

mailto:adam@madisonmilesmedia.com
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Specs
Size Live Area Trim Size Bleed Size

Full Page 7.375 x 9.875 8.375 x 10.875 8.875 x 11.375

2-Page Spread 15.75 x 9.875  
with 1" gutter

16.75 x 10.875 17.25 x 11.375

Two-Thirds Page 4.625 x 8.875

Half Page Island 4.625 x 6.5

Half Page Horizontal 7.125 x 4.5

Quarter Page 3.5 x 4.5

Marketplace 3.5 x 4

Products & Services 
Guide

2.125 x 2.75

Advertorial Call for information

Belly Band 17.25 x 2.5 19 x 3 19.25 x 3.25

SAVTA Website 206 pixels x 133 pixels

Tech Link (App) 
Sponsorship Logo

380 pixels x 125 pixels

Digital Blow-In 8.375 x 10.875

Convention Brochure 
Full Page

7.375 x 9.875 8.375 x 10.875 8.875 x 11.375

Email Blast to ALOA 
Members

Provide an HTML file at least 1 week before the distribution date

Safe & Vault 
Technology is  
published by  
m3Magazines 
2000 E. Lamar Blvd. 
Ste. 600 
Arlington, TX 76006 
(817) 908-7827 
Fax: (877) 845-1230 
www.m3magazines.com 
www.keynotesads.com

Ad Sales	 
Adam Weiss	  
adsales@aloa.org 
(817) 908-7827

Editorial 
Wendy Angel 
editor@aloa.org 
(817) 908-7827

Audience estimate 
based on circulation and 
pass-along readership. 
Other industry data 
based on survey of 
ALOA membership. All 
information, including 
ad rates and editorial 
coverage, is subject to 
change.

Upload Instructions
•	We do not accept ads via email. Send all insertion 

orders to your sales rep.
•	Ads are uploaded as PDF/X-1-a: CMYK, hi res, fonts 

embedded. 
•	Upload materials to: https://spaces.hightail.com/

uplink/ALOA-SAVTA
•	Drag or add files from your computer.

•	In the “From” fields, please enter the your name and 
email address.

•	In the “Message” field, please enter your email 
message, including your company name and 
information about the materials.

•	Click the “Upload” button.
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